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Start Preparing for Exit: Identify and Assess Your Potential Acquirers

Executive Summary

Identifying the right acquirers is critical for maximizing value and ensuring a smooth transition in an exit.
Our information-driven approach helps technology companies identify and engage with potential
acquirers who align with strategic and other aspects.

Our Consultative Offering: Potential Acquirer Research

Imagine having a clearer roadmap to acquisition, with potential acquirers proactively identified and
evaluated. Our service provides a data-driven approach to identify and evaluate potential acquirers,
ensuring you are well-informed to chart your journey to interact and engage with potential acquirers.

Our Approach

Challenge: Many technology companies struggle to navigate the complex acquisition landscape and
identify the most suitable acquirers.

Solution: We conduct in-depth analysis to identify potential acquirers based on:

e Acquisition Type: We put into consideration the various acquisition types such as concentric,
market expansion, defensive, technology/talent acquisition, or diversification.

o Cohesion Analysis: We evaluate the level of cohesion between the client and potential acquirers,
considering factors such as technology stack, sales and marketing presence, pricing models
and more.

o Recent M&A Activity: We analyze recent M&A activity in the client's industry to identify potential
acquirers who have shown interest in similar companies.

« Financial Analysis: We conduct financial research on potential acquirers, including funding and
financials metrics.

Benefits:

o Strategic Fit: Identify potential acquirers whose strategic goals align with your company's
position and offerings.

« Proactive Positioning: Take control of your exit strategy and position yourself for acquisition
success.

Get In touch:

Transform your future growth prospects. Identify suitable potential acquirers and navigate a more
informed path on your acquisition journey.
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